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Sales Negotiation Geilaududaugs n1sld Al azdaeliinuansaunsm
® T1Azil “BATNA" Uay ZOPA Thusuenaiu
® RAIANIUNITRINITIATAN (Negotiation Simulation)

® a519daiaue (Value Proposition) fAmsariy Pain Point @Jﬂ%mmu Real-time
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Uselamunlasy:

inlauuaAm Al in Sales & Negotiation

® 1% Al 31As1=3 Customer Insight wa& Buying Behavior
® 519 Sales Strategy a8 Negotiation Strategy fagl Al
o 1% Al il “f7981a9a1 (Al Negotiation Assistant)”

o insnsnstlanisune (Closing Rate) lag Margin

® Nraad ki Al Tools il Case A39U8489ANT
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® Al-Driven Market Insight & Customer Intelligence (¢inlagnAnmae Al \aguzALAnauENang)
> wualiiunnsld Al lwanuang (Al in Sales Transformation)
> 9l Al AlAs=ii: Customer Behavior Buying Signals Customer Segmentation
> 13l Al Tools : ChatGPT / Al CRM / Predictive Analytics

> Workshop 1% Al 31A9123 “Customer Persona a39a1a4L5Em”

® Al-Powered Customer Journey & Sales Strategy (2anuwULLAUNGNALASNALNEUEATE Al)
> dupaunisnauuudeandn nisdinlagnAn nasinaue n1sufi Pain Point wazn1slannsunaetnsleandn
> n3ld Al Baainnsa3na Sales Script N159LATIEY Objection $ANRANNTUUEIN Next Best Action

»  Workshop 1#i Al @319 Sales Strategy 115ugnANa34

Boston Network Co., Ltd. Tel. 02-949-0955, 02-318-6891 Mobile: 086-337-8266
E-mail: seminar@bostonnetwork.com, Web: http://www.bostonnetwork.com



BOSTON + NETWORK

The Global Knowledge Network

® Al-Enhanced Persuasive Selling & Closing Technique (al"?f Al Lﬁuwﬁan’l‘ﬂﬁuﬁwLl,az?]ﬂn’lﬁ“ll’lil)
» Psychology of Persuasion + Al Insight
» 194 Al 3uAsnzad Pain Point gnén
> wallAan15ilan3a18 (Closing Techniques) fagl Al 11 Al Suggest Closing sales
>

Workshop 9 Al dagieanuuy Pitch wae Closing Script

® Strategic Sales Negotiation with Al (8nF2ALINNFLATANADTRIAE Al BENNABNTN)
» uuAA Negotiation Strategy: Win-Win Negotiation, BATNA / ZOPA
> nald Al lunnsiinsifgiasan n13mAn1Ind Outcome wazN9L6seN Negotiation Simulation

»  Workshop Role Play N3l Al wiu “Negotiation Coach”
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® ¢naane (Sales / Key Account / B2B Sales)
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® {[dan1s7inNne / Sales Manager

® han19manm / CRM / Digital
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Why Boston Network?

World Class Curriculum - our course curriculums incorporate best-in-business thinking and
practices and are designed for all organizational levels.

Renowned Trainers - all our seminars, conferences are led by senior executives, managers, authors,
educators, consultants, even CEOs. They’re not only skilled speakers, but top business practitioners
who have been in the trenches

Satisfaction Guarantee - we are totally focused on customer satisfaction. Our 100% customer
satisfaction guarantee is the factor that will distinct us from others.

Experienced Training Specialist - with more than five years of experiences, we bring in latest
business know-how, world-class cutting edge management knowledge, and valuable insights to Thai
society. We held over 200 seminar events each year with more than 10,000 executive participants
countrywide.

100% Satisfaction Guarantee
After attending Boston Network seminar or event, if you are not fully satisfied that we
have delivered everything promised. Simply notify the seminar administrator by the lunch
break and we will refund the entire registration fee.
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